


Check In

-~ Take care of yourself
~ Hydrate
~  Mentimeter

~  Menti.com

~ Code 4480 54/3







A Little About me

~  Chinese and DCAUS woman

~  Gen X momma healer, she/her
-~ LMT, clinical herbalist, apothecary owner
~  The KLCC Collective
~  Embracing Rhythm
~  Sacred Legacy Herbal Apothecary
-~ Rhythmic Botanicals

~ My superpowers
~  Cotton root bark







Seed: potential + possibility

Maypop (Passierftewer)
~  Passiflora Incarnata
~  Beinyour TRUTH
~ Misalignment: preachin and not practicing
~  What are you actively doing in each
category along this trajectory
~  Self care
- Higher care
~  Healing
~  Liberation




Seed: potential + possibility

~  Mentimeter
- What are your superpowers?
~  What is your work/areas of
improvement?
~ Examples of self care, higher care,
healing
-~ Music: Phony Ppl: why iii love the moon




Root: anchor + groundedness

~  Ashwagandha (Withania somnifera)

~  Clinical Herbalist

~  We all come from people. Communities.
Organizations. We all have valid stories.

~  Check your intentions

~  Know your biases

~  Know your triggers

~ Tangent: alchemy + designing your
framework as an herbalist

~ Functional Medicine lens

~  Pairs of Aces



https://thehealthformula.com.au/wp-content/uploads/2019/04/functional-medicine-approach-tree-12x12.jpg
https://publichealth.gwu.edu/sites/default/files/downloads/Redstone-Center/Resource%20Description_Pair%20of%20ACEs%20Tree.pdf

Root: anchor + groundedness

~  Mentimeter
~ Who are your people/what
communities do you desire to serve?
-~ What values are important to you
~  Music - Solange: Dreams




Leaf: reactions + processes

o

o

Rosemary (Rosmarinus officinale)
Mentimeter
- Dreaming from a space of
abundance and joy, in your biggest
imagination, in a world full of yes, no
resistance, unlimited support, in this
moment what is your dream?
~  What s your vision of your practice?

~  What makes your heart sing?
Music: Donny Hathaway: Sack Full of Dreams



Leaf: reactions + processes

~ Rosemary (Rosmarinus officinale)

~  What is most interesting for you?

~ Main problem you are trying to solve?

~  Why does it exist?

~ How will your offering be a salve?

~  What is keeping your client up at night?
~  How does your ideal client want to feel?
-~ Results they desire?

~  Feature of product/service

~  Competition

~  Partnerships

~  Distribution

-~ Pricing










Give Thanks

Karen L. Culpepper

|G @klcccollective
hello@klcccollective.com

bit.ly/klcccollective



mailto:hello@klcccollective.com

